Re: Request to attend the Sales 2.0 Conference in San Francisco on Monday and Tuesday, April 2–3
Dear [Decision Maker],

I’d like your approval to attend the Sales 2.0 Conference in San Francisco on Monday and Tuesday, April 2–3, 2012. 
After attending, I’ll report on the latest tech solutions and best practices that other B2B sales organizations are already using to raise productivity and profits. 

I’ll also have the chance to find out how we can dramatically enhance our 

· close ratios, 

· lead-generation and prospecting practices,

· interactions with customers, 
· coaching and training strategies,
· hiring practices,  

· ROI on CRM, 

· investment in social media 
· sales-management practices, 
and I’ll get to network with 

· CEOs, CSOs, CMOs, and CROs;
· VPs of Marketing, Demand Generation, Solutions Marketing, and Field Marketing;
· VPs of Sales, Sales Operations, Channel Sales, and Global Accounts.

I believe that attending this event will yield great results for our team and our company. You can learn more about the conference at www.sales20conf.com. 

All the best,

[NAME]

Hotel Accommodations & Conference Location

Four Seasons, San Francisco
757 Market Street
San Francisco, CA 94103
1 (415) 633-3636 (For room reservations, reference the Sales 2.0 Conference.)
